
WHAT ARE THE BIGGEST CHALLENGES YOU FACE AS A BUSINESS?
Our industry is fast-changing, and demand for our services has grown 
significantly, while at the same time, business expansion opportunities 
often present themselves. To stay on the forefront of organic recycling, we 
must always be ready for our business to evolve. We serve landscapers and 
homeowners but also work with the region’s major waste haulers, helping 
them process all of their green material. The various customers we serve 
requires us to have a diverse set of equipment and services.

HOW DID ENTERPRISE HELP SOLVE THESE CHALLENGES?
Managing our cash flow and credit needs across seven locations was 
difficult and time-consuming. Enterprise provided us short-term credit 
lines for each of our business entities, along with a variety of cash 
management tools that give us a quick view of our daily cash position. 
From the beginning, our treasury management teams worked together to 
develop customized solutions which worked with our accounting system. 

Acquisitions have been a great way for our business to expand. It has 
proven extremely valuable to have a financial partner who not only has the 
ability to fund large opportunities, but also works with us to confirm we 
are funding the right strategy. 

Our Relationship Manager also introduced how debit and credit cards 
would make it easier for us to reconcile our records and track employee 
spending. They also brought in their investment management team, who 
helped us launch a 401(k) program, giving us another avenue to invest 
in and educate our employees, and guided us on other ways to diversify 
our holdings. 

WHAT IS THE IMPACT ON YOUR BUSINESS?
Of the many benefits to working with Enterprise, one of the most 
important to reaching our record growth is allowing us to acquire 
new cutting-edge equipment in the spring while delaying payments 
to start after the busy fall season. Today, we process more than one-
third of all yard waste in St. Louis County. The tremendous growth we 
have experienced is in part because of our 20-year-plus relationship 
with Enterprise. 

Enterprise understands 
the intricacies of 
our business, and 
we rely on them to 
provide vision and 
passion to support 
our growth plans. 
For over 20 years, 
they’ve anticipated our 
seasonal capital needs 
and created solutions 
unique to us. 

BUSINESS SNAPSHOT:
Founded in 1992, St. Louis 
Composting has blossomed into the 
region’s largest compost producer. 
The mission of this privately held 
business is to help make the world 
a little greener and reduce landfill 
waste by producing high-quality 
compost and processing more than 
600,000 cubic yards of green 
material annually. 

BUSINESS LEADERS:
Patrick and Becki Geraty

HEADQUARTERS:
St. Louis, Missouri
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